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One for the Money:  
Financing Your First Car
Are you thinking about how you're going to pay 
for your first car? You could get it:

• As a gift or hand-me-down within   
your family 
• With cash you earned from your job 
• With an interest-free loan from your  
 parents (4863) 

But what if none of these options is open to 
you? You could get a loan. Here's how:

Step 1: Save for a down payment
It's sometimes possible to finance 100% of a 
vehicle purchase. But why not save money in 
the long run by making a down payment?

When you make a down payment, you borrow 
less. This means your monthly payment de-
creases, along with the total amount you pay in 
interest charges on your loan. 

Step 2: Find a co-signer
Usually, if you're younger than 18, you will 
need to have a co-signer for the loan. Even 
if you're 18 or older, you might need a co-
signer, especially if you're just starting out on 
your own and don't have an established credit 
history. A co-signer is someone who agrees to 
pay back the loan if you don't. Not just anyone 

will be willing to do this for you. Often, a parent 
or an older sibling will. 

Step 3: Get the best loan
Put yourself in a strong position by:

• Doing your financing homework 
• Arranging your loan financing at the    
 credit union ahead of time 

Arranging your financing in advance is like 
having the money in your pocket when you go 
car shopping. Dealers sit up and take notice. 
This gives you the upper hand when you start 
negotiating. 

Step 4: Have a plan
Work out a plan for making the loan payment 
as well as the other car expenses such as in-
surance, gas, oil changes, and repairs.

Ask your friends or family members how much 
they pay to keep their cars running. Ask a lot 
of people so you can get a better idea of what 
your car will cost you. 
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Savings and  
Benefits of Buying 
Used Wheels
Ever wonder why the used-car industry is such 
a big hit? The price tag attached to a used 
vehicle is usually several thousand dollars 
less than for new cars. If you buy a new car, it 
typically depreciates about 20% in value the 
minute you drive it off the lot.

Start looking for the right used car by doing 
some research. Check out websites such as 
Carfax.com, Edmunds.com, and kbb.com. 
These sites help you find exactly what you are 
looking for, including safety rating, vehicle con-
dition, and a vehicle history report. (3163)

When you’re selecting a used vehicle, keep 
in mind that insurance companies base in-
surance premiums on your age, year of the 
car, make, and how likely you are to get in an 
accident. In general, the cost of insurance on a 
used car is lower because the comprehensive 
and collision costs are usually lower.

Many dealerships offer certification programs 
that can protect you if any mechanical prob-
lems arise after you purchase your vehicle. Be 
sure to read the fine print of the certification to 
see what it covers.

Buying a certified used car can add on a sig-
nificant chunk of money to the price tag but 
can be money well spent. On the other hand, if 
you plan to buy a noncertified used car, make 
sure to have a qualified mechanic inspect it 
first. (20638)

To find the best deal on financing your used 
vehicle, make Nucor Employee's Credit Union 
your first stop. Call or stop in today to learn 
more about our low auto-loan rates.
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Editor's note: A full version of this story appears in Googolplex 
at http://www.cuna.org/Webassets/Pages/ProductDetail.aspx-
?id=53180.



1st Quarter 2018 Rates
stated in Annual Percentage Yield

SHARES
 $5.00 - $999.99 ....................0.10% APY
 $1,000.00 and up .................0.30% APY
 IRA’s .....................................0.30% APY
 Checking ..............................0.05% APY

CERTIFICATES
 1-year ...................................0.75% APY
 6-month ................................0.50% APY

LOANS
 New Vehicle ........... 2.90% - 3.90% APR
 Used Vehicle .......... 3.90% - 4.90% APR
 VISA CREDIT:
     Premium ............. 6.5% APR variable
     Classic ................  10.5% APR variable
 Certificate Loan .... 2.00% above CD rate
 Signature Loan ..................  18.00% APR

APR - Annual Percentage Rate
For more information on terms, please contact the  
credit union
Rates subject to change without notice
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It Was Such a 
Bargain: Help 
for Compulsive 
Shoppers
Like other addictive personalities, compulsive 
or obsessive shoppers indulge their passion 
even as it destroys their closest relationships 
and sends them into a financial tailspin.

Compulsive shopping is a growing problem 
because of easier access to credit cards at 
younger ages, the convenience of ordering on-
line, and the availability of television shopping 
channels. 

Compulsive shoppers often suffer from other 
psychiatric disorders as well such as depres-
sion, an anxiety disorder, or an eating disorder. 
Most compulsive shoppers do not seek psychi-
atric care--they view it as a financial problem 
instead.

To prevent shopping binges: 
• Pay for purchases by cash, check, or debit 
card. (11714)
• Make a shopping list and only buy what's 
on it.
• Put financial goals in writing so you have 
something to "save" for.
• Get rid of department store credit cards; 
carry one major credit card for emergencies.
• Record every dollar you spend and your 
feelings about each purchase.
• Avoid discount warehouses; allocate a cer-
tain amount of cash to spend if you do shop 
at one.
• Avoid catalog ordering and watching TV 
shopping channels.
• Take a walk or exercise when the urge to 
shop comes on.
• Find a money mentor; look for a friend or 
colleague who spends and saves wisely and 
ask for advice.
• If you feel out of control, you probably are. 
Seek counseling or a support group.

Credit counseling agencies can help with 
shopping addiction. Nucor Employee's Credit 
Union also can help lead you in the right direc-
tion. (50423)
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A 2017 national survey found that almost 60% 
of Americans have less than $1,000 in sav-
ings, and almost 40% had none.

So, if it’s hard for adults, how do you teach 
your children to save? By turning it into a habit. 
Studies show that habits formed when you are 
young tend to stick. It’s why you still brush your 
teeth every day – we hope! 

Start small. Help them save for a toy they want. 
Then sign them up for a youth savings account 
where they save for far-off goals. 

As your credit union, we want to help you 
teach your children to learn good financial 
habits. Together we can help them blast-off 
toward a bright and wondrous future.




